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Allan Gray Life-Orbis Global Equity Portfolio

Portfolio information on 30 April 2023

Assets under management R228m

% Returns1 Portfolio Benchmark2

ZAR US$ ZAR US$
Since inception 13.8 8.0 14.1 8.3
Latest 10 years 14.6 6.7 16.9 8.9
Latest 5 years 11.0 2.9 16.7 8.2
Latest 3 years 11.3 11.5 13.3 13.5
Latest 2 years 7.9 -3.9 12.0 -0.3
Latest 1 year 21.2 4.8 19.6 3.4
Latest 3 months 3.2 -1.8 7.4 2.2

Asset allocation on 30 April 2023

Total North 
America

Europe 
and UK Japan Asia

ex-Japan Other

Net equities 98.3 42.9 23.0 14.6 14.6 3.2

Net current assets 1.7 0.0 0.0 0.0 0.0 1.7

Total 100.0 42.9 23.0 14.6 14.6 4.9

Currency exposure of the Orbis Global Equity Fund

Fund 100.0 44.3 24.5 16.7 8.4 6.1

Index 100.0 66.2 18.7 6.7 4.8 3.5

Inception date: 18 May 2004

Portfolio objective and benchmark
The objective of the Portfolio is to outperform the FTSE World Index at no greater-than-
average risk of loss in its sector. The benchmark is the FTSE World Index, including income.

Product profile
 � This is a feeder portfolio, investing in the Orbis Global Equity Fund which is actively 

managed by Orbis.

Investment specifics
 � This Portfolio is available as a linked policy issued by Allan Gray Life Limited available 

only to retirement funds.
 � Minimum investment: R20m.
 � The Investor Class Fee is levied in the underlying Orbis Global Equity Fund.

1. Investment returns are annualised (unless stated 
otherwise), except for periods less than one year. 
Performance as calculated by Allan Gray as at  
30 April 2023.

2. FTSE World Index, including income.

Note: There may be slight discrepancies in the totals due 
to rounding.

Cumulative performance since inception1
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Performance net of fees

Top 10 share holdings on  
31 March 2023 (updated quarterly)

Company % of Portfolio

FLEETCOR Technologies 5.1

Sumitomo Mitsui Fin. 3.9

GXO Logistics 3.8

Global Payments 3.6
British American Tobacco 3.3

Interactive Brokers Group 3.0

Bayerische Motoren Werke 2.7

Samsung Electronics 2.7

Alphabet 2.4

BAE Systems 2.4
Total (%) 33.0
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Fund manager quarterly 
commentary as at  
31 March 2023

As discussed in last quarter’s commentary, the Allan Gray Life-Orbis Global 
Equity Portfolio has meaningful exposure to selected banks that we believe 
offer compelling value. We continue to believe that the Portfolio’s bank 
holdings are attractively valued and more resilient than many of their global 
peers. Although not a bank, Interactive Brokers is another business in the 
financial sector that we find attractive. We initially established the position  
in November 2021 and have added to it in recent weeks. 
 
At first glance, Interactive Brokers might seem similar to many of its 
competitors. It offers online trading in stocks, bonds, futures, options and 
other securities. It makes money through a mix of commissions and interest 
income, and its client base includes both individuals as well as institutions 
such as financial advisers and hedge funds. 
 
Taking a closer look, however, a picture of a far more differentiated business 
begins to emerge. Interactive Brokers occupies a unique niche as the go-to 
platform of choice for active and sophisticated traders. Its core customers 
trade 300 times a year, while the majority of retail investors trade less than  
50 times a year. This makes Interactive Brokers very different from the likes of 
Robinhood, which is geared to novice investors, or, say, Schwab, which caters 
to clients who need “high-touch” services. 
 
A key differentiator for Interactive Brokers is its technology. The company’s 
founder and chairman, Thomas Peterffy, was an early pioneer in developing 
electronic market-making systems for professional traders in the 1980s. 
As Interactive Brokers grew its online brokerage business over the ensuing 
decades, Interactive Brokers “gave back” to customers by investing in its 
technology to improve the customer value proposition. Its investments in 
technology have allowed the company to automate to drive customer fees 
lower, expand global access and improve products and capabilities. This 
fuelled growth as customers became more loyal and recommended the 
product to friends and family. This further propelled growth, and Interactive 
Brokers kept the flywheel spinning by reinvesting further in its technology. 
 
As a result, Interactive Brokers has created a customer value proposition that 
is difficult to replicate. It offers best price execution, extensive market access, 
as well as low margin rates and foreign exchange fees. Despite charging 
customers such low fees, Interactive Brokers has remarkably attractive 
profitability. The company routinely earns operating margins in the 60% range 
versus a comparable figure of about 40% for Schwab. We believe Interactive 
Brokers’ advantage will compound over time, because the company continues 
to reinvest in these value-added features for customers as the business grows. 
 
What’s most exciting to us is that Interactive Brokers still has a long runway 
of future growth ahead. With just two million clients, it is still a relatively small 

player in a very large industry. Historically, the number of accounts has grown at 
an average of 30% per annum over the past seven years and half of this growth 
came from word-of-mouth. Additional opportunities for future growth include 
“white labelling” its platform. For example, a local bank might offer online 
brokerage services under its own brand and manage the customer relationship 
but would use Interactive Brokers for the trading platform. Interactive Brokers is 
onboarding two large institutions onto its platform this year which is expected to 
add 400 000 accounts. More institutions could follow. 
 
At current prices, Interactive Brokers trades at 14 times our estimate of 2024 
earnings. We believe this is compelling for a high-quality company with a durable 
competitive advantage and exciting long-term growth prospects. The valuation 
also compares favourably to the S&P 500, which trades at 19 times earnings. 
 
That said, we are mindful that Interactive Brokers – while not a bank itself 
– currently finds itself in a “bad neighbourhood” from a market sentiment 
perspective. To the extent that investor concerns about banks spill over 
into the broader financial services sector, it would not be surprising to see 
downward pressure on the stock price in the near term. 
 
While we can’t predict what the future holds, we can take comfort in the 
strength of the balance sheet and management’s conservative approach to 
risk control. Since Interactive Brokers is not a bank, the majority of the firm’s 
investments are in short-term Treasurys and other risk-free instruments that 
are marked-to-market every quarter. This includes customer deposits as well 
as the firm’s sizeable equity of US$12bn. The company offers high interest 
rates on cash balances, which puts them at low risk of customers pulling cash 
out to invest in money market funds. 
 
We often say that our greatest concern is the risk of permanent capital loss, 
as opposed to short-term volatility or underperformance, and we like to find 
management teams whose interests are well aligned in this regard. With the 
vast majority of his US$20bn fortune invested alongside us, it would be hard to 
find a better example than Thomas Peterffy at Interactive Brokers. 
 
We established a position in Bayer, a German-based conglomerate, and added 
to the position in Interactive Brokers Group. These were funded by trimming 
the position in British American Tobacco, where we have grown cautious given 
weak US cigarette volumes, and ING Groep due to relative share price strength. 

Adapted from a commentary contributed by John Christy, Orbis Investments 
(Canada) Ltd., Vancouver and Sharada Tangirala, Orbis Investment 
Management (U.S.), L.P., San Francisco. 

Allan Gray Life-Orbis Global Equity Portfolio
Inception date: 18 May 2004
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Need more information?
You can obtain additional information 
about your proposed investment from 
Allan Gray free of charge either via our 
website www.allangray.co.za or via our 
Client Service Centre on 0860 000 654

Important information 
for investors

Allan Gray Life-Orbis Global Equity Portfolio
Inception date: 18 May 2004

© 2023 Allan Gray Proprietary Limited

All rights reserved. The content and information may not be reproduced or 
distributed without the prior written consent of Allan Gray Proprietary Limited 
(“Allan Gray”).

Information and content 
The information in and content of this publication/presentation are provided 
by Allan Gray as general information about the company and its products and 
services. Allan Gray does not guarantee the suitability or potential value of any 
information or particular investment source. The information provided is not 
intended to, nor does it constitute financial, tax, legal, investment or other advice. 
Before making any decision or taking any action regarding your finances, you 
should consult a qualified financial adviser. Nothing contained in this publication/
presentation constitutes a solicitation, recommendation, endorsement or offer by 
Allan Gray; it is merely an invitation to do business.

Allan Gray has taken and will continue to take care that all information provided, 
in so far as this is under its control, is true and correct. However, Allan Gray shall 
not be responsible for and therefore disclaims any liability for any loss, liability, 
damage (whether direct or consequential) or expense of any nature whatsoever 
which may be suffered as a result of or which may be attributable, directly or 
indirectly, to the use of or reliance on any information provided.

Allan Gray Life Ltd is a registered insurer licensed to provide life insurance 
products as defined in the Insurance Act 18 of 2017.

Past performance is not indicative of future performance.

FTSE Russell Index 
Source: London Stock Exchange Group plc and its group undertakings 
(collectively, the “LSE Group”). © LSE Group 2023. FTSE Russell is a trading name 
of certain of the LSE Group companies. “FTSE®” “Russell®”, “FTSE Russell®”, is/
are a trade mark(s) of the relevant LSE Group companies and is/are used by any 
other LSE Group company under license. All rights in the FTSE Russell indexes 
or data vest in the relevant LSE Group company which owns the index or the 
data. Neither LSE Group nor its licensors accept any liability for any errors or 
omissions in the indexes or data and no party may rely on any indexes or data 
contained in this communication. No further distribution of data from the LSE 
Group is permitted without the relevant LSE Group company’s express written 
consent. The LSE Group does not promote, sponsor or endorse the content of 
this communication. 
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